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NY #10491212432
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347 STATE HIGHWAY 10

D E P O S I T ,  N Y  1 3 7 5 4

OFFERING SUMMARY

SALE PRICE: $675,000

BUILDING SIZE: 4,212 SF

LOT SIZE: 0.58 Acres

PRICE / SF: $160.26P R O P E R T Y  S U M M A R Y

This offering consists of a 4,212 SF showroom and service facility designed for straightforward
operation and long-term functionality. The 2,010 SF showroom features 22-foot ceilings, creating a
strong presence for customer-facing use, product display, or retail adaptation. The 2,202 SF service
area includes 14-foot ceilings and two drive-in bays, supporting automotive, equipment, or contractor-
based operations.


The configuration is practical and proven. It supports businesses that require both visibility and
workspace, without excess space or inefficiency. Recent updates have already been completed,
limiting near-term capital needs and allowing for immediate occupancy or lease-up.


What differentiates this asset is not complexity, but clarity. It is positioned at a highly visible
interchange, designed for real-world use, and aligned with the type of demand that consistently
performs in secondary markets.


This is well suited for an owner-user seeking control of a visible location, or an investor targeting a
leasable asset with clear use cases and steady demand drivers.

P R O P E R T Y  S U M M A R Y
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4,212 SF showroom and service
facility

2,010 SF showroom with 22-foot
ceilings

2,202 SF garage with 14-foot
ceilings and two drive-in bays

Located at the NY-10 and I-86
interchange

High visibil ity with consistent local
and regional traffic

Well suited for automotive,
contractor, or service-oriented users


 


3 BAY  

GARAGE

UPSCALE
SHOWROOM

HIGH VISIBILITY

LOCATION

P R O P E R T Y  H I G H L I G H T S
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P R O P E R T Y  P H O T O S
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347 State Highway 10 is positioned directly at the interchange of NY-
10 and Interstate 86 in Deposit, placing it at one of the area’s
primary access points for both local and regional traffic. This is a
high-exposure location that captures consistent pass-through flow
moving along the Southern Tier corridor while remaining easily
accessible to the surrounding community.


The immediate area is anchored by established operators including
Wendy's and Mirabito, reinforcing the interchange as a regular stop
for fuel, food, and service-based needs. Traffic volumes of
approximately 3,800 vehicles per day on Route 10 and over 7,600
vehicles per day on I-86 support reliable visibility and ongoing
demand for highway-oriented businesses.


For users and tenants, this is a location that works without
explanation. It is visible, accessible, and tied directly to the flow of
traffic.

L O C AT I O N  D E S C R I P T I O N
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R E TA I L E R  M A P
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A E R I A L  M A P
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POPULATION 0.25 MILES 0.5 MILES 1 MILE

TOTAL POPULATION 1 8 70

AVERAGE AGE 112.8 70.8 52.8

AVERAGE AGE (MALE) 106.2 67.3 53.2

AVERAGE AGE (FEMALE) 113.2 71.2 52.4

HOUSEHOLDS & INCOME 0.25 MILES 0.5 MILES 1 MILE

TOTAL HOUSEHOLDS 0 3 31

# OF PERSONS PER HH 2.7 2.3

AVERAGE HH INCOME $121,049 $83,673

AVERAGE HOUSE VALUE $277,157 $182,013

2023 American Community Survey (ACS)

D E M O G R A P H I C S  M A P  &  R E P O R T



T H E  S V N  B R A N D

P R O P E R T Y  N A M E   |   P R O P E R T Y  L O C AT I O N
S V N  O F F I C E

L O G O  G O E S  H E R E

Founded in 1987

A globally recognized brand

Local independent ownership combined with a global support network

 across the globe (and expanding)

Accelerated growth through the collective strength of our network

Proactive promotion of properties and fee sharing with the entire commercial 

real estate industry

Robust global platform

Advancing commercial real estate through cooperation, collaboration and 

organized competition

A franchise business model that supports entrepreneurial growth and autonomy

Over 2,000 Advisors

7+7 Core Services & Specialty Practice Areas

 than any other CRE company

Commitment to working togther to creat amazing value with our clients, 

colleagues and our communities

Comprehensive training & support
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S A L E S

L E A S I N G

P R O P E R T Y  M A N A G E M E N T

C O R P O R AT E  S E R V I C E S

A C C E L E R AT E D  S A L E S

C A P I TA L  M A R K E T S

T E N A N T  R E P R E S E N TAT I O N

C O R E  S E R V I C E S

S P E C I A L  P U R P O S E

H O S P I TA L I T Y

I N D U S T R I A L

L A N D

M U LT I FA M I LY

O F F I C E

R E TA I L

S P E C I A LT Y  P R A C T I C E S

SVN® 
Core Services &

Specialty Practices

Our SVN  Specialty Practices are supported by our 

various Product Councils that give SVN Advisors 

the opportunity to network, share expertise and 

create opportunities with colleagues who work 

within similar property sectors around the 

world to sell your asset.
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P R O P E R T Y  S I G N A G E

R E G I O N A L  E M A I L  B L A S T

C R E  F E AT U R E D  P R O P E R T Y  B L A S T

W E E K LY  F E AT U R E D  P R O P E R T I E S

B U I L D O U T  P R O P E R T Y
&  M A R K E T I N G  P L AT F O R M

D I R E C T  E M A I L ,  M A I L  &  P H O N E  C A L L S

M A R K E T I N G  &  S O C I A L  M E D I A  T E M P L AT E S

P R O P E R T Y  P O S T C A R D S

S O C I A L  M E D I A  &  P R O M O T I O N

I N T E R A C T I V E  A P P S

S V N  N AT I O N A L  B L A S T  E M A I L
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M A R K E T I N G  P L AT F O R M



1 8              3 4 7  S TAT E  H I G H WAY  1 0    |    3 4 7  N E W  YO R K  1 0 ,  D E P O S I T,  N Y  1 3 7 5 4

D I S C L A I M E R

DISCLAIMER

The material contained in this Offering Memorandum is furnished solely for the purpose of considering the purchase of the property within and is
not to be used for any other purpose. This information should not, under any circumstances, be photocopied or disclosed to any third party
without the written consent of the SVN® Advisor or Property Owner, or used for any purpose whatsoever other than to evaluate the possible
purchase of the Property.


The only party authorized to represent the Owner in connection with the sale of the Property is the SVN Advisor listed in this proposal, and no
other person is authorized by the Owner to provide any information or to make any representations other than contained in this Offering
Memorandum. If the person receiving these materials does not choose to pursue a purchase of the Property, this Offering Memorandum must be
returned to the SVN Advisor.


Neither the SVN Advisor nor the Owner make any representation or warranty, express or implied, as to the accuracy or completeness of the
information contained herein, and nothing contained herein is or shall be relied upon as a promise or representation as to the future representation
of the Property. This Offering Memorandum may include certain statements and estimates with respect to the Property. These Assumptions may or
may not be proven to be correct, and there can be no assurance that such estimates will be achieved. Further, the SVN Advisor and the Owner
disclaim any and all liability for representations or warranties, expressed or implied, contained in or omitted from this Offering Memorandum, or
any other written or oral communication transmitted or made available to the recipient. The recipient shall be entitled to rely solely on those
representations and warranties that may be made to it in any final, fully executed and delivered Real Estate Purchase Agreement between it and
Owner. 


The information contained herein is subject to change without notice and the recipient of these materials shall not look to Owner or the SVN
Advisor nor any of their officers, employees, representatives, independent contractors or affiliates, for the accuracy or completeness thereof.
Recipients of this Offering Brochure are advised and encouraged to conduct their own comprehensive review and analysis of the Property.


This Offering Memorandum is a solicitation of interest only and is not an offer to sell the Property. The Owner expressly reserves the right, at its
sole discretion, to reject any or all expressions of interest to purchase the Property and expressly reserves the right, at its sole discretion, to
terminate negotiations with any entity, for any reason, at any time with or without notice. The Owner shall have no legal commitment or obligation
to any entity reviewing the Offering Memorandum or making an offer to purchase the Property unless and until the Owner executes and delivers a
signed Real Estate Purchase Agreement on terms acceptable to Owner, in Owner’s sole discretion. By submitting an offer, a prospective purchaser
will be deemed to have acknowledged the foregoing and agreed to release the Owner and the SVN Advisor from any liability with respect thereto.


To the extent Owner or any agent of Owner corresponds with any prospective purchaser, any prospective purchaser should not rely on any such
correspondence or statements as binding Owner. Only a fully executed Real Estate Purchase Agreement shall bind the property and each
prospective purchaser proceeds at its own risk.



Collective Strength,
Accelerated Growth
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http://svninnovative.com/
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