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±22,955 VPD ON SPRING STUEBNER
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8’ x 10’ Grade-Level Door

O V E R V I E W

•	 2nd generation retail space

•	 ±3,334 SF Total

•	 ±2,158 SF Storefront space

•	 ±1,176 SF Warehouse space

•	 The storefront and warehouse areas are divisible

•	 ±22,955 VPD on Spring Stuebner
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E X I S T I N G  T E N A N T S

•	 A1 Ceramic Plus

•	 Alpine Carpet & Upholstery Care

•	 Building Kidz of North Houston

•	 Mr. Appliance of North Harris  
& Montgomery Counties

•	 Lara’s Tint Shop

•	 Solid Group Building Materials

•	 HitAway Baseball Training

•	 Odyssey Martial Arts
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H I G H L I G H T S

•	 Positioned in a fast-growing corridor of northern Harris 
County, just south of The Woodlands, the site provides 
outstanding accessibility with close proximity to Interstate 
45 and the Grand Parkway (Highway 99).

•	 Within a 3-mile radius, the area supports over 81,000 
residents, projected to grow more than 7% by 2030, with 
average household incomes exceeding $100,000. The 
immediate trade area reflects strong residential stability, 
with an average household size of approximately 2.7 and a 
median age near the upper 30s.

•	 Located within ZIP code 77389—one of the more affluent 
submarkets in the Houston MSA—the area features a popu-
lation of over 41,000, a median household income around 
$140,000–$145,000, and a high concentration of families 
and professionals.

•	 Featuring over 260 feet of frontage along highly trafficked 
Spring Stuebner Road, the property offers excellent visibili-
ty for tenants. The corridor experiences a strong daily traffic 
average of 22,955 vehicles per day, providing consistent 
traffic flow and excellent exposure.

D E M O G R A P H I C SL O C A L  T R A F F I C  G E N E R A T O R S

Grand Parkway Marketplace

The Market at Springwoods Village

ExxonMobil Campus

Frassati Catholic High School

Hurricane Harbor 

George Bush Intercontinental Airport (IAH)

1 MILE 3 MILE 5 MILE

Total Population 9,543 78,972 232,538

Total Households 3,331 27,954 85,084

Average Household Income $106,261 $118,133 $117,420

Average House Value $245,166 $301,498 $308,429
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11-03-2025

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about

brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
  ● A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
  ● A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
  ● Put the interests of the client above all others, including the broker's own interests;
  ● Inform the client of any material information about the property or transaction received by the broker;
  ● Answer the client's questions and present any offer to or counter-offer from the client; and
  ● Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker's duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.
A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:
AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully negotiable.
AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable.
AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
  ● Must treat all parties to the transaction impartially and fairly;
  ● May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
  ● Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:
  ● The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;
  ● The broker is not otherwise acting as the buyer/tenant's agent at the time of showing the property;
  ● The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and
  ● The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

            
Name of Sponsoring Broker (Licensed License No.     Email Phone
Individual or Business Entity)

            
Name of Designated Broker of Licensed License No.     Email Phone
Business Entity, if applicable

            
Name of Licensed Supervisor of Sales License No.     Email Phone
Agent/Associate, if applicable

            
Name of Sales Agent/Associate License No.     Email Phone

     Buyer/Tenant/Seller/Landlord Initials    Date IABS 1-2
Regulated by the Texas Real Estate  Commission    Information available at www.trec.texas.gov      TXR 2501
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