
EAST SIDE PLAZA
885 HANOVER ST | MANCHESTER, NH 03104

AVAILABLE 1,600 SF - 36,425 SF

-  Available 1,600 sf - 36,425 sf

	- Grocery-anchored neighborhood 
shopping center anchored by 
Hannaford, Ace Hardware, and 
McDonald’s, driving consistent daily 
traffic

	- Established tenant mix of dining, service, 
medical, and local retail users serving 
surrounding residential neighborhoods

	- Strong visibility and access along 
Hanover Street with convenient 
connectivity to major local roadways

	- Multiple shop space opportunities ideal 
for retail, service, medical, and food 
users

2025
DEMOGRAPHICS 3 MILE 5 MILE 7 MILE

POPULATION 96,686 142,678 181,807

MEDIAN HH INC $88,056 $118,483 $128,458

AVERAGE HH INC $88,056 $94,127 $102,633

SPACE DETAILS

ANCHOR TENANTS

FOR MORE INFORMATION CONTACT:
BRYAN W. FURZE | 617.591.9995 | Bryan@CharterRealty.com

Principal Broker:
Charter Realty Company Corp.

NH License #: 080288
203-227-2922 

www.CharterRealty.com

PROPERTY INFORMATION

AREA DEMOGRAPHICS

mailto:%20Bryan%40CharterRealty.com?subject=Eastside%20Plaza%20-%20Manchester%2C%20NH


EAST SIDE PLAZA
885 HANOVER ST | MANCHESTER, NH 03104

CHARTER REALTY     
Information contained in this document has been reviewed and approved by Charter Realty; however, errors sometimes occur.  Charter disclaims any warranty of any 
kind, expressed or implied, as to any matter whatsoever relating to this service.  In no event shall Charter be liable for any indirect, special, incidental or consequential 
damages arising out of any use of or reliance on any content or materials contained herein.

TENANTS / AVAILABILITY

# Tenant Sq. Ft.

A Available 3,008

A1 McDonalds 2,870

B1A DaVITA 6,500

B1B NH Nails & Spa 1,500

B2 Aloha 6,340

B3 Manchester Acupuncture 3,200

B4 Golf 360 2,887

B5 Rent-A-Center 3,200

B6 Bendson Driving 2,000

B7 Fish Mike Aquatics 4,000

B8 H&R Block 2,000

B9 Launch 40,484

C Available 36,425

D1/D2 Ace Hardware 11,685

D3 Dean’s Carpet 3,000

D4 Family Dental 2,950

E Hannaford Bros 64,052

F1 The Breakroom 3,200

F2 Pizza-Market 2,000

F3 Available 2,247

F4 Bella Vita Dance Co. 1,785

F5 Dry Cleaners 2,400

F6 Available 2,400

F7 Postal Center USA 1,640

F8 St. Mary’s Bank 1,640

Principal Broker:
Charter Realty Company Corp.

NH License #: 080288
203-227-2922 

www.CharterRealty.com
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EAST SIDE PLAZA
885 HANOVER ST | MANCHESTER, NH 03104

CHARTER REALTY     
Information contained in this document has been reviewed and approved by Charter Realty; however, errors sometimes occur.  Charter disclaims any warranty of any 
kind, expressed or implied, as to any matter whatsoever relating to this service.  In no event shall Charter be liable for any indirect, special, incidental or consequential 
damages arising out of any use of or reliance on any content or materials contained herein.

TRADE AREA DEMOGRAPHICS

Total Population: 142,678 Average Household Income: $118,483

Median Household Income: $94,127Households: 60,006

Daytime Population: 121,978

Median Age: 37.4

5 MILE RADIUS:

Total Population: 181,807 Average Household Income: $128,458

Median Household Income: $102,633Households: 75,024

Daytime Population: 146,806

Median Age: 38.5

7 MILE RADIUS:

Total Population: 96,686 Average Household Income: $108,702

Median Household Income:  $88,056Households: 41,778

Daytime Population: 75,267

Median Age: 36.3

3 MILE RADIUS:

Principal Broker:
Charter Realty Company Corp.

NH License #: 080288
203-227-2922 

www.CharterRealty.com



EAST SIDE PLAZA
885 HANOVER ST | MANCHESTER, NH 03104

CHARTER REALTY     
Information contained in this document has been reviewed and approved by Charter Realty; however, errors sometimes occur.  Charter disclaims any warranty of any 
kind, expressed or implied, as to any matter whatsoever relating to this service.  In no event shall Charter be liable for any indirect, special, incidental or consequential 
damages arising out of any use of or reliance on any content or materials contained herein.

KEY FACTS

Population

136,222

Median Household Income

$89,209
Daytime Population

153,767

Median Age

39.2

TAPESTRY SEGMENTS

ANNUAL HOUSEHOLD SPENDING

$4,114 $2,492 $7,440 $236 $7,504
Eating 

Out
Apparel &
Services

Groceries Computer & 
Hardware

Health 
Care

TOTAL
RETAIL SALES

Includes F&B

$1,535,523,449 

EDUCATION

Bachelor’s Degree
or Higher

Average

36%

OWNER OCCUPIED
HOME VALUE

$467,299

15 MINUTE DRIVE TIME

Principal Broker:
Charter Realty Company Corp.

NH License #: 080288
203-227-2922 

www.CharterRealty.com

City Greens
11,300 households

Single Family

Typical Housing

Household Types
Married couples; 

singles living alone

Socioeconomic Traits
Residents in this segment are 

educated, dual-income earners 
living in metro areas. They own 

older homes, often single-family 
or attached, with low vacancies 

despite above-average rents and 
moderate home values.

Metro Fusion
7,406 households

Multi-Units

Typical Housing

Household Types
Singles living alone; 

married couples

Socioeconomic Traits
In mid-sized metros, these mobile 
households include young adults 

with kids, singles, and couples. 
Most have college experience, 

earn middle incomes, rent 
multifamily homes, own used cars, 
and commute under 30 minutes.

Dreambelt
5,804 households

Single Family

Typical Housing

Household Types
Married couples

Socioeconomic Traits
These Western suburban 

neighborhoods house mostly 
middle-income, working couples 

aged 35–74. Homes are mid-
century builds with ample parking. 

Residents commute alone, and 
most properties are valued 

between $300K and $500K.
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