.\ /‘;’

Fu

IL‘IMEIHR

BRUAER S N E. RS

21377 HANNA ROAD
OAK RIDGE NORTH, TX 77385

4.095 ACRES OF LAND - UNRESTRICTED ZONING - I-45 & THE WOODLANDS CORRIDOR

Kevin Barr - Managing Partner, Mohr Partners - C: (743) 530-3908 + kevin.barr@mohrpartners.com



Property Information

LISTING OVERVIEW PROPERTY HIGHLIGHTS
Price $17.25PSF * Unrestricted 4.095-acre tract in the heart of the I-45 corridor
Total Lot Size 4.095 Acres (178,398 SF) + Direct frontage on Hanna Road — 15,000+ vehicles per day
Zoning Commercial Unrestricted * Well-suited for commercial, lightindustrial, retail, medical, or office development
Electric Entergy *  Located outside the floodway
Water & Sewer Capacity ﬁi??ﬁ'ty Available - City of Oak Ridge *  Adjacent to established commercial (DECOR Builders Hardware, Texas
. . Off Site Detention Available - Drainage Wholesale Hardware) and the 879+ home Chateau Woods community
Offsite Drainage L
District #6
* Minutes from I-45, FM 242, Robinson Road, and the Grand Parkway (SH 99)
Floodway No
*  Positioned in one of Greater Houston's fastest-growing corridors — South
Elevation 136 ft
Montgomery County
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Retail & Amenities Map
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ok 1  ResearchForest ‘,'y

9  Memorial Hermann The Woodlands Medical Center

3  0akRidge High School

Pinecroft Center

4 Target + Marshalls - HomeGoods * Best Buy « Havertys Furniture /4.

+ Burlington - Academy Sports + Outdoors * Bassett  Ross : :
Dress for Less + OfficeMax - World Market « David's Bridal & f

5 Lake Woodlands Crossing EaTAs
24 Hour Fitness * Total Wine & More + Ulta Beauty

)

Market Street

H-E-B + Sur La Table * Tesla - Kendra Scott « LoveShack Fancy
6 Bath & Body Works + Madewell + Gucci + Louis Vuitton + Tommy
Bahama + J.Crew + Nike « J.McLaughlin + Vuori + Orvis + Tecovas
* Lululemon - Tiffany & Co.  Tory Burch

The Cynthia Woods Mitchell Pavilion

The Woodlands Mall

Macy's - Nordstrom + JCPenney - Dillard's + Forever 21 - Barnes
& Noble - DICK'S Sporting Goods * Pottery Barn + Anthropologie
* Apple « Arhaus + Altar'd State + Banana Republic

The Tournament Course at The Woodlands
Country Club

Grogan's Mill Village Center

The Woodlands Farmers' Market « The Golf Trails at The
Woodlands - Forest Oasis Waterpark
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Greater Houston Map
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The Woodlandsisamaster-planned community and
census-designated place located in Montgomery
County, Texas, about 30 miles north of Houston.
As of the 2020 census, it had a population of
114,436, though recent estimates place it closer
to 119,000. Originally developed in the 1970s by
George Mitchell, The Woodlands has grown into
a major residential, commercial, and employment
hub within the Houston-The Woodlands-Sugar
Land metropolitan area.

The community is well known for its economic
strength and quality of life. It serves as a regional
employment center, hosting corporate campuses
for companies such as Chevron Phillips Chemical,
Huntsman, Halliburton, Baker Hughes, McKesson
Specialty Health, and Occidental Petroleum. In
total, the area's 85 major employers account
for more than 40,000 jobs, with healthcare and
education comprising a large share. Commercial
real estate performance is notable, with office
leasing rates averaging 90 percent—well above the
Houston regional average.

Demographically, The Woodlands is one of the most
affluent areas in Texas, with a median household
income exceeding $140,000 and a poverty rate
of just 3.5 percent. Its housing market is strong,
with a median property value around $570,000,
supported by demand for both permanent
residences and corporate relocations. The master-
planned layout emphasizes green space, trails, and
mixed-use districts, blending residential areas with
retail, hospitality, and entertainment venues.

The Woodlands consistently receives national
recognition for livability and real estate. Niche has
ranked it among the best places to live and to buy
a house in the U.S., and it has been recognized for
high retirement incomes, strong employment, and
quality infrastructure. These factors, combined
with proximity to Houston and access along the
[-45 corridor, make The Woodlands a significant
suburban center with ongoing appeal for both
businesses and residents.

Best City to Live in America

Best City to Raise a Family in America

Over 220 miles of hike and bike trails

Major Non-Retail Employers in The
Woodlands

Lease rate, one of the strongest
office leasing performance in Greater
Houston

90%
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Demographics

3 MILE 5 MILE 10 MILE 3 MILE 5 MILE 10 MILE
2020 Population 57,337 148,124 533,036 Age 15+ 54,386 134,442 490,112
2025 Population 67,054 167,958 616,407 Age 20+ 50,174 123,048 444,128
2029 Population Projection 78,278 194,347 696,240 Age 35+ 37,551 91,835 325,806
Annual Growth 2020-2025 3.4% 2.7% 3.1% Age 55+ 18,781 43,884 153,834
Annual Growth 2025-2029 3.3% 3.1% 2.6% Age 65+ 10,924 25,675 85,465
Median Age 3910 3820 3710
2020 Households 22,337 55,276 187,053 Avg Age 39.00 38.10 37.20
2025 Households 26583 63497 217,095
2029 Household Projection 31,224 73,897 246,327 Some High School, No Diploma 3,082 6,062 29,711
Annual Growth 2020-2024 41% 3.5% 3.8% High School Graduate 7,957 17,165 79,213
Annual Growth 2024-2029 3.5% 3.3% 2.7% Some College, No Degree 14,217 36,678 122,978
Avg Household Size 2.50 2.60 2.80 Associate Degree 2,396 6,226 22,569
Avg Household Vehicles 2.00 2.00 2.00 Bachelor's Degree 14,086 35,234 110,784
Advanced Degree 6939 17894 60659

Median Home Value $363234 $363,840  $353,819

Median Year Built 2001 2003 2004 Civilian Employed 33,764 84,729 311,099

Owner Occupied Households 17,955 46,826 165,553 Civilian Unemployed 1,307 3,307 11,693

Renter Occupied Households 13,269 27,071 80,774 Civilian Non-Labor Force 18,344 43,934 157,158
U.S. Armed Forces 133 199 970

$25,000 - 50,000 3,314 7,493 25,225 <$100,000 393 828 4,729
$50,000 - 75,000 4,345 9,110 31,498 $100,000 - 200,000 1,060 2,897 13,119
$75,000 - 100,000 3,836 8,943 29,377 $200,000 - 300,000 3,306 8,930 36,241
$100,000 - 125,000 2,560 7,564 25,571 $300,000 - 400,000 4,594 11,744 34,941
$125,000 - 150,000 2,342 5,355 18,015 $400,000 - 500,000 1,844 6,404 21,721
$150,000 - 200,000 3,224 8,087 26,519 $500,000 - 1,000,000 3,395 7,831 29,090
$200,000+ 4,158 10,870 39,286 $1,000,000+ 736 1,671 5,947
Avg Household Income $121,936  $127,599 $128,823

Median Household Income $93,436 $100,421 $100,824 Demographic data © CoStar 2026
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Adyvisor Bio

Kevin Barr

MANAGING PARTNER

DIRECT: (713) 530-3908
EMAIL: kevin.barr@mohrpartners.com

26865 I-45 North, Suite 200'The Woodlands, TX#7380

Kevin A. Barr, a Managing Partner at Mohr Partners, Inc,, is a recognized leader
in the Corporate Real Estate Advisory Services field. He brings over 24 years of
extensive experience representing primarily Fortune 1000 and above clients
on their strategic portfolio planning, corporate headquarters transactions,
lease negotiations, build-to-suits, sale-leasebacks, dispositions, portfolio
repositioning, expense audits, financial analysis, value engineering, and capital
procurement.

Kevin formed Mohr Partners’ Houston Corporate office in 2014, bringing with
him a strong team of experienced professionals that have had tremendous
success in both the local market as well as national platform transactions.

Prior to joining Mohr Partners in 2014, Kevin was President & CEO of Palermo
Barr Corporate Realty Advisors and Managing Principal for Barr McCarthy for
over a decade. Both were firms with deep specialties in corporate real estate
advisory, with clients that demand complete attention to detail with a strong
understanding on the unique characteristics of their business and industry
they reside in.

Kevin serves on the Executive Management Advisory Board for Mohr Partners

Houston, which is responsible for account development, recruiting of new
brokers, and Houston Office growth. Under Kevin's direction, the Houston
office manages a large majority of high-value transactions in the Oil and Gas,
Engineering, Financial, Manufacturing, Legal Services, Logistics and Medical
Life Science industries.

Kevin has also developed expertise in the representation of Energy, Logistic,
and Manufacturing Companies over the past 24 years. His team's focus in this
industry has earned Kevin the reputation of being the “best in class” corporate
services firm in Houston market. Developing an expertise in the energy
industry has allowed Kevin and his team to assess occupancy costs analysis
and implementing strategies to reduce vacancy costs in their clients’ portfolios.

Education:

Texas Tech University, Bachelor of Science, Marketing

University of Denver - Daniels School of Business - MBA w/ Corporate
Finance

University of Denver - Master of Commercial Real Estate and Development
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CONFIDENTIALITY AND DISCLAIMER

Mohr Partners, Inc. (“Agent”) has been engaged as the exclusive agent for the sale of a commercial property described herein (the “Property”).

The property is being offered for sale in an “as-is, where-is” condition, and Seller and Agent make no representations or warranties as to the accuracy of the
information contained in this Offering Memorandum. The enclosed materials include highly confidential information and are being furnished solely for the
purpose of review by prospective purchasers of the interest described herein. Your acceptance of this memorandum is an indication of your agreement to
hold the contents of this memorandum in the strictest confidence and that you will not disclose information contained herein, in whole or in part, to any
other parties without the prior written authorization from the Owner or Mohr Partners, Inc. as a “Registered Potential Investor.” The use of this Offering
Memorandum and the information provided herein is subject to the terms, provisions, and limitations of the confidentiality agreement furnished by Agent
prior to delivery of this Offering Memorandum.

The enclosed materials are being provided solely to facilitate the prospective investor’'s own due diligence for which it shall be fully and solely responsible.
The material contained herein is based on information and sources deemed to be reliable, but no representation or warranty, express or implied, is being
made by Agent or Seller or any of their respective representatives, affiliates, officers, employees, shareholders, partners and/or directors as to the accuracy
or completeness of the information contained herein. Summaries contained herein of any legal or other documents are not intended to be comprehensive
statements of the terms of such documents, but rather only outlines of some of the principal provisions contained therein.

Neither the Agent nor the Seller shall have any liability whatsoever for the accuracy or completeness of the information contained herein or any written
or oral communication or information transmitted or made available or any action taken or decision made by the recipient with respect to the Property.
Interested parties are to make their own investigations, projections, and conclusions without reliance upon the material contained herein.

Seller reserves the right, at its sole and absolute discretion, to withdraw the Property from being marketed for sale at any time and for any reason. Seller
and Agent each expressly reserve the right, at their sole and absolute discretion, to reject any and all expressions of interest or offers regarding the
Property and/or to terminate discussions with any entity at any time, with or without notice. This offering is made subject to omissions, correction of
errors, change of price or other terms, prior sale, or withdrawal from the market without notice. Agent is not authorized to make any representations or
agreements on behalf of Seller.

Seller shall have no legal commitment or obligation to any interested party reviewing the enclosed materials, performing additional investigation, and/or
making an offer to purchase the Property unless and until a binding written agreement for the purchase of the Property has been fully executed, delivered,
and approved by owner and any conditions to owner’s obligations there under have been satisfied or waived.

By taking possession of and reviewing the information contained herein, the recipient agrees that (a) the enclosed materials and their contents are of a
highly confidential nature, will be held and treated in the strictest confidence, and shall be returned to Agent or Seller promptly upon request; and (b)
the recipient shall not contact employees or tenants of the Property directly or indirectly regarding any aspect of the enclosed materials or the Property
without the prior written approval of the Seller or Agent; and (c) no portion of the enclosed materials may be copied or otherwise reproduced without the
prior written authorization of Seller or Agent or as otherwise provided in the Confidentiality and/or Registration Agreement executed and delivered by the
recipient(s) to Mohr Partners, Inc. If you have no interest in the Property at this time, please return this Offering Memorandum immediately to:

Mohr Partners, Inc.
14643 Dallas Pkwy Suite 1000
Dallas, TX 75254

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, expressed or implied, as to the accuracy of the information. References to square
footage or age are approximate. Buyer must verify the information and bears all risk for any inaccuracies. Any projections, opinions, assumptions or estimates used herein are for example purposes only
and do not represent the current or future performance of the property.
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TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:

* ABROKER s responsible for all brokerage activities, including acts performed by sales agents
sponsored by the broker.

*  ASALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the

broker represents):

+  Puttheinterests of the client above all others, including the broker’s own interests;

+ Inform the client of any material information about the property or transaction received by
the broker;

*  Answer the client's questions and present any offer to or counter-offer from the client; and

+  Treatall parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent
through an agreement with the owner, usually in a written listing to sell or property management
agreement. An owner’s agent must perform the broker's minimum duties above and must inform
the owner of any material information about the property or transaction known by the agent,
including information disclosed to the agent or subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to
represent the buyer, usually through a written representation agreement. A buyer’s agent must
perform the broker's minimum duties above and must inform the buyer of any material information
about the property or transaction known by the agent, including information disclosed to the agent
by the seller or seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker
must first obtain the written agreement of each party to the transaction. The written agreement

INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

EQUAL HOUSING
OPPORTUNITY

must state who will pay the broker and, in conspicuous bold or underlined print, set forth the
broker’s obligations as an intermediary. A broker who acts as an intermediary:
. Must treat all parties to the transaction impartially and fairly;
. May, with the parties’ written consent, appoint a different license holder associated with the
broker to each party (owner and
. buyer) to communicate with, provide opinions and advice to, and carry out the instructions of
each party to the transaction.
. Must not, unless specifically authorized in writing to do so by the party, disclose:
+ that the owner will accept a price less than the written asking price;
+ that the buyer/tenant will pay a price greater than the price submitted in a written offer;
and
« any confidential information or any other information that a party specifically instructs the
broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without
an agreement to represent the buyer. A subagent can assist the buyer but does not represent the
buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING

AND CLEARLY ESTABLISH:

+  The broker's duties and responsibilities to you, and your obligations under the representation
agreement.

+  Who will pay the broker for services provided to you, when payment will be made and how the
payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information
purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge
receipt of this notice below and retain a copy for your records.

MOHR PARTNERS, INC. 392222 INFO@MOHRPARTNERS.COM (972) 239-0394
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone
STEPHEN MACNOLL 450357 STEVE.MACNOLL@MOHRPARTNERS.COM (469) 754-2694
Designated Broker of Firm License No. Email Phone
Licensed Supervisor of Sales Agent/Associate License No. Email Phone
KEVIN BARR 508746 KEVIN.BARR@MOHRPARTNERS.COM (713) 530-3908
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission

Information available at www.trec.texas.gov
IABS 1-0
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Kevin Barr - Managing Partner, Mohr Partners - C: (713) 530-3908 - kevin.barr@mohrpartners.com




