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Real Estate Services, Inc.

FOR LEASE | FREESTANDING RESTAURANT / RETAIL OPPORTUNITY

1414 MOHAWK BOULEVARD / SPRINGFIELD
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MOHAWK BLVD

2,774 SF 0.45 AC $22.00/SF MUC

BUILDING SITE NNN ASKING RENT PARKING SPACES FLEXIBLE ZONING

HIGH-VISIBILITY MOHAWK CORRIDOR LOCATION

A freestanding restaurant building, with two type 1 hoods, positioned on a prominent corner along one of Springfield's
established commercial corridors. The site combines dedicated on-site parking, flexible Mixed-Use Commercial zoning,
and quick connections to OR 126, Gateway, Downtown Springfield, Eugene, and the University of Oregon.
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ROB COHEN | COMMERCIAL BROKER | PACIFIC REAL ESTATE SERVICES, INC.
541.520.8012 | rob@rjcforbusiness.com | Oregon License #201247618
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Real Estate Services, Inc.

BUILT FOR VISIBILITY. POSITIONED FOR ACCESS.

Building Approx. 2,774 gross SF

Site Approx. 0.45 acres / 19,602 SF

Asking Rent $22.00/SF/year NNN | $5,086/month
Escalations 3% annually

Availability Now

Zoning MUC - Mixed-Use Commercial

Current Use Restaurant/ food and beverage
Parking 34 on-site surface spaces

Transit Within LTD service area

Flood Zone Zone X - outside the 500-year floodplain
NNNs $11,585/SF/year | $965 /Month | Property Taxes & Insurance | Building Expenses & Upkeep are Additional

LOCATION & TRAFFIC

46,842 vehicles per day on nearby OR 126, ~0.5 mile east of the Mohawk interchange (2024 ODOT count).

e Direct frontage at Mohawk Boulevard and M Street in the established Mohawk commercial district.
o Approximately 0.8 mile to the OR 126 interchange and roughly 3 miles to I-5.

e Approximately 1.5 miles to Downtown Springfield, 2.5 miles to PeaceHealth Sacred Heart Medical Center at RiverBend, 5 miles to Downtown
Eugene, and 5 miles to the University of Oregon.

e LTD service area location with convenient access to nearby retail, services, employment, and residential neighborhoods.

Springfield Market Snapshot

61,431 25,210 $68,761 $1.34B 19.4 min

2025 POPULATION ESTIMATE HOUSEHOLDS MEDIAN HOUSEHOLD INCOME 2022 RETAIL SALES MEAN COMMUTE

Latest available U.S. Census figures shown: 2025 population estimate; 2020-2024 ACS household, income, and commute data; 2022 Economic Census retail sales.

WHY THIS LOCATION WORKS

e Established restaurant identity with an existing freestanding building and long-standing food-service use.

® Flexible MUC zoning supports a range of commercial uses, subject to tenant verification and governmental approvals.

® Prominent corner presence, pylon/building signage potential, and convenient ingress/egress from the surrounding street network.
o Competitive asking rent in a highly visible Springfield corridor with low site coverage and dedicated parking.

ROB COHEN | COMMERCIAL BROKER | PACIFIC REAL ESTATE SERVICES, INC.
541.520.8012 | | rob@rjcforbusiness.com | Oregon License #201247618

Sources: executed listing agreement (8/5/2026); RLID/Lane County property report (7/31/2026); U.S. Census Bureau QuickFacts; ODOT 2024 Traffic Volume Tables. Distances are approximate and route-
dependent. Information is deemed reliable but not guaranteed; tenant to independently verify all property, zoning, use, condition, and operating informa
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PROPERTY INTERIOR | HISTORICAL PHOTOS

THE SPACE AS CONFIGURED BY A PREVIOUS TENANT
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DINING & SERVICE AREA BAR AREA

DISCLAIMER Information contained in this flyer was obtained from sources believed to be reliable but is not guaranteed
and is subject to change or withdrawal without notice. Maps, aerial photographs, property outlines, boundary lines,
dimensions, labels, photographs, site plans, renderings, and other images or graphics are provided for general reference
and illustrative purposes only. They may be approximate, outdated, altered, or not to scale and may not accurately depict
current conditions, legal boundaries, access, improvements, or items included with the property. Nothing shown constitutes
a survey, title report, zoning determination, or representation that a particular use is permitted. Prospective tenants and
their advisors should independently verify all information and inspect the property to their satisfaction.

ROB COHEN | COMMERCIAL BROKER | PACIFIC REAL ESTATE SERVICES, INC.
541.520.8012 | | rob@rjcforbusiness.com | Oregon License #201247618




OREGON INITIAL AGENCY DISCLOSURE

Official Oregon Real Estate Agency pamphlet text - formatted to accompany this property flyer

Real Estate Services, Inc.

Initial Agency Disclosure Pamphlet

Consumers: This pamphlet describes the legal obligations of Oregon real
estate licensees to consumers. Real estate brokers and principal real estate
brokers are required to provide this information to you at first contact as
required by Oregon Administrative Rule (OAR) 863-015-0215. This pamphlet
is informational only. Neither the pamphlet nor its delivery to you may be
interpreted as evidence of intent to create an agency relationship between
you and a broker or a principal broker.

Fair Housing Statement

Oregon’s laws protect you from being treated differently because of your
race, color, religion, sex, national origin, source of income, domestic violence
survivor status, marital status, sexual orientation, or gender identity, or
whether you have kids or a disability. If you think you are being discriminated
against when looking for a home or applying for home financing, you can file
a complaint with the Oregon Bureau of Labor and Industries at
https://complaints.boli.oregon.gov.

Real Estate Agency Relationships

An “agency” relationship is a voluntary legal relationship in which a licensed

real estate broker or principal broker (the “agent”) agrees to act on behalf of

a buyer or a seller (the “client”) in a real estate transaction. Oregon law

provides for three types of agency relationships between real estate agents

and their clients:

* Seller's Agent - Represents the seller only.

* Buyer's Agent - Represents the buyer only.

* Disclosed Limited Agent - Represents both the buyer and seller, or multiple
buyers who want to purchase the same property. This can be done only
with the written permission of all clients. The actual agency relationships
between the seller, buyer and their agents in a real estate transaction
must be acknowledged at the time an offer to purchase is made. Please
read this pamphlet carefully before entering into an agency relationship
with a real estate agent.

Definition of “Confidential Information”

Generally, agents must maintain confidential information about their clients.

“Confidential information” is information communicated to a real estate

agent by the buyer or seller of one to four residential units regarding the real

property transaction, including but not limited to price, terms, financial
qualifications or motivation to buy or sell. “Confidential information” does not
mean information that:

* The buyer instructs the agent to disclose about the buyer to the seller, or
the seller instructs the licensee or the licensee’s agent to disclose about
the seller to the buyer.

* The agent knows or should know failure to disclose would constitute
fraudulent representation.

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement (seller representation agreement), an
agent represents the seller only. A listing agreement must be entered into
prior to the agent acting on behalf of the seller in offering the real property
for sale or in finding and obtaining a buyer. An agent who represents only the
seller owes the following affirmative duties to the seller, the other parties,
and the other parties’ agents involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to and
from the parties in a timely manner without regard to whether the property is
subject to a contract for sale or the buyer is already a party to a contract to
purchase; and

3. To disclose material facts known by the agent and not apparent or readily
ascertainable to a party. A seller’s agent owes the seller the following
affirmative duties:

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property received from or on
behalf of the seller;

3. To be loyal to the seller by not taking action that is adverse or detrimental
to the seller’s interest in a transaction;

4. To disclose in a timely manner to the seller any conflict of interest, existing
or contemplated;

5. To advise the seller to seek expert advice on matters related to the
transaction that are beyond the agent’s expertise;

6. To maintain confidential information from or about the seller except under
subpoena or court order, even after termination of the agency relationship;
and

7. Unless agreed otherwise in writing, to make a continuous, good faith effort
to find a buyer for the property, except that a seller’s agent is not required to
seek additional offers to purchase the property while the property is subject
to a contract for sale. None of these affirmative duties of an agent may be
waived, except (7). The affirmative duty listed in (7) can only be waived by
written agreement between seller and agent. Under Oregon law, a seller’s
agent may show properties owned by another seller to a prospective buyer
and may list competing properties for sale without breaching any affirmative
duty to the seller. Unless agreed to in writing, an agent has no duty to
investigate matters that are outside the scope of the agent’s expertise,

including but not limited to investigation of the condition of property, the
legal status of the title or the seller’s past conformance with law.

Duties and Responsibilities of a Buyer’s Agent

Under a written buyer representation agreement, an agent represents the
buyer and the buyer’s interests only, regardless of the source of
compensation. A representation agreement must be entered into before, or
as soon as reasonably practicable after, the licensee has started efforts to
assist the buyer in purchasing property or in identifying property for
purchase. An agent who represents only the buyer owes the following
affirmative duties to the buyer, the other parties, and the other parties’
agents involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to and
from the parties in a timely manner without regard to whether the property is
subject to a contract for sale or the buyer is already a party to a contract to
purchase; and

3. To disclose material facts known by the agent and not apparent or readily
ascertainable to a party. A buyer’s agent owes the buyer the following
affirmative duties:

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property received from or on
behalf of the buyer;

3. To be loyal to the buyer by not taking action that is adverse or detrimental
to the buyer’s interest in a transaction;

4. To disclose in a timely manner to the buyer any conflict of interest, existing
or contemplated;

5. To advise the buyer to seek expert advice on matters related to the
transaction that are beyond the agent’s expertise;

6. To maintain confidential information from or about the buyer except under
subpoena or court order, even after termination of the agency relationship;
and

7. Unless agreed otherwise in writing, to make a continuous, good faith effort
to find property for the buyer, except that a buyer’s agent is not required to
seek additional properties for the buyer while the buyer is subject to a
contract for purchase. None of these affirmative duties of an agent may be
waived, except (7). The affirmative duty listed in (7) can only be waived by
written agreement between buyer and agent. Under Oregon law, a buyer’s
agent may show properties in which the buyer is interested to other
prospective buyers without breaching an affirmative duty to the buyer.
Unless agreed to in writing, an agent has no duty to investigate matters that
are outside the scope of the agent’s expertise, including but not limited to
investigation of the condition of property, the legal status of the title or the
seller’s past conformance with law.

Duties and Responsibilities of an Agent Who Represents
More than One Client in a Transaction

An agent may represent both the seller and the buyer in the same
transaction, or multiple buyers who want to purchase the same property, only
under a written Disclosed Limited Agency Agreement signed by both seller
and/or buyer(s). A signed Disclosed Limited Agency Agreement is in addition
to the required written listing agreement and buyer representation
agreement(s). Disclosed Limited Agents have the following duties to their
clients:

1. To the seller, the duties listed above for a seller’s agent;

2. To the buyer, the duties listed above for a buyer’s agent; and

3. To both buyer and seller, except with express written permission of the
respective person, the duty not to disclose to the other person:

a. That the seller will accept a price lower or terms less favorable than the
listing price or terms;

b. That the buyer will pay a price greater or terms more favorable than the
offering price or terms; or

c. Confidential information as defined above. Unless agreed to in writing, an
agent has no duty to investigate matters that are outside the scope of the
agent’s expertise. When different agents under the same principal broker
establish agency relationships with different parties in the same transaction,
only the principal broker acts as a Disclosed Limited Agent for both buyer and
seller. The other agents continue to represent only their original party unless
all parties agree otherwise in writing. The principal broker and the agents
representing either party owe the following duties to both seller and buyer:
1. To disclose a conflict of interest in writing to all parties;

2. To take no action that is adverse or detrimental to either party’s interest in
the transaction; and

3. To obey the lawful instructions of both parties. No matter whom they
represent, an agent must disclose information the agent knows or should
know that failure to disclose would constitute fraudulent misrepresentation.

Source: Oregon Real Estate Agency | OAR 863-015-0215 | oregon.gov/rea



